Cryaujcku nporpam: Wnxemepcku MEHAIMEHT

Bpcra u HUBO cTyAnja: Macrep akageMcke CTyauje

Hasus npeamera: MEBYHAPOJHU MAPKETHHI ITPOU3BOJA U YCIIYT A
HacraBHuk: Munom /I. MunoBanuesuh, Jenena C. Ilerposuh

Mudpa npeamera:  M.1.3-UM.IIMIM-1-3 | T'oguna: | I Cemecrap: 1
Cratyc/Tun npeamera: W360pHH IPEAMET CTYAHjCKOT mporpama / TeOPHjCKO METOOIOMIKA
Bbpoj ECIIb: 7

VYciioB 3a n3dop/caymame npeamera: -

uwb npeamera:
VYcBajambe OCHOBHMX 3Hama O IapajurMaMa, MeTojaMa, TeXHHKaMa, CTpaTerdjamMa Mel)yHapogHOT MapKeTHHIa H
CcocoOHOCTH CaMOCTAITHOT KPEaTHBHOT Kpernpama OpeHia y yciIoBUMa eKCIIaH3Hje MaIuX U CPeIbuX mpeayseha.

Hcxon mpeamera:

HakoH opcnymaHor mpeaMera CTYISHTH he OMTH CIIOCOOHM Ia ce CaMOCTaJHO YKJbyde Y Ipolece ONIyYHBaEmba
MPWINKOM Kperpama Mel)yHapogHe MapKeTHHIIKE KaMmIame M Omhe OCHocoO/heHHM 3a CaMOCTalHy IIPOLEHY CBHUX
peneBaHTHX (paKTOpa KOjH MOTY Ia YITHIY Ha OpeHAnpame IPOU3BOA.

Canpixaj npeamera:

Teopujcka nacmasa

CaBpeMeHO MOCIIOBamke Mopa Mnohu oJ] MoTpomaya, OJHOCHO KOpUcHUKa. Kymiy, noTpomayyn 1 KOpUCHUIIM YCIIyTa, KOjU
ce CBH 00jeumbYjy 3ajeIHIYKIM TePMUHOM KOPHUCHUIIH, IPEACTaBIbajy MOYETHY U 3aBPIIHY TauKy OHMIIO KOje TP KHIITHE
akTHBHOCTH. CBH MOCJIIOBHM IPOLIECH y OpraHu3anuju Tpeda aa ce Gokycupajy Ha nmosehame BpeAHOCTH 3a KOPHCHHKE,
10 OCHOBY peaM30BaHUX IPOM3BOJA U yCIIyTa.

VYTumaj Makpo oKpykema y AehHHNCAkY MApKETHUHTa, [I0OMUTHYKK yTHIa] HA MAapKETHHT, YTHId] MAKPOCKOHOMHUjE Ha
MapkeTHHT, COIMOJNOMIKH, AeMOTpa(CKH W KYJITYpPOJIOIIKH YTHUIAjH Ha MApKETHUHT, TEeXHOJIONIKM YTHIAjy Ha
MapKeTHHT, Exoomkn yTHnajy Ha MapkeTHHT, YTHIju IPaBHAX HOPMH Ha MapkeTHHT, Ilojam n enementu OpeHna,
Bbpenn kao daxrop momare BpeaHocTH, TpKHIIHO InIacupame OpeHma, CrpaTterwja pasBoja OpeHnma, YIpaBibame
CTpyKTYpoM Operzaa, ['1obanHo ycMepeme OpeHa.

Ipaxmuuna nacmasa

BexOe Ha npakTHYHKUM ITpUMepUMa OpeHANpamba MPOU3BOJIA.
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Bpoj uacoBa akTHBHe HACTaBe: Ocraju yacoBu:
IIpenaBama Bexbe Jpyru oO6muIy aKkTUBHE HACTaBE
3 2 0 0

Metone usBohema HacTase:

HacraBa ce u3Boau myTeM TpeaaBamba W ayauTopHUX BexOn. Ha mpemaBamuma ce H3Na)xy TEOPETCKE OCHOBE W
MPUHIMIIA MelhyHapOoIHOT MapKeTWHTra M OpeHaupama, NpelaBama Cy JIOJaTHO IpompaheHa KapaKTepUCTHUIHHM
cryaujama ciydaja. Ha aymutopHuMm BexOama ce aetajbHHUje paspaljyjy Teopujcke IOCTaBKe Ie(pHHHCAHE Ha
npejaBambUMa IyTeM NPaKTHYHUX IPUMEpa Y MHTEPaKIMjU ca CTYJACHTHMA.

OneHa 3HamA:

IIpegucnurHe o6aBese MoeHa 3aBpIIHU UCIIUT MoeHa
AKTHBHOCT Y TOKY IIpe/iaBama 10 MUCMEHH UCITHT

MpaKTUYHA HacTaBa 10 YCMEHU HCITUT 30
nomahu 3amanm

KOJIOKBH] MU 50

Oo6aBe3e cTyaeHnara:
[TpucycTBO IpenaBamUMa U BexkOaMa, KOJTOKBH] YMH.
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